BUSINESS OFFENSE PLAYBOOK THE GAME PLAN

BusiNess NaME:

VALUES Vision

SUPERPOWER

Company GAME PLAN

SaLes

My QuaRTERLY GAME PLAN

AccounTRBILITY PARTNER: DuE Dare:

LenD Gen

GAMIFY/REWRRD




BUSINESS OFFENSE PLAYBOOK PRACTICE DRILY




BUSINESS OFFENSE PLAYBOOK GAME PLAN ADJUSTMENTS

WHnT ARE THE 3 To 5 Most IMporTANT THINGS WE LEARNED ABOUT DR EXEcuTion IN THE Past 90 Days?

WHaTt ARE THE 20% OF AcTivimies THAT WiLL Generate 80% OF THE ResuLts In THE Next 90 Days?

How Can We Make Work Fun Anp Rewaro EmpLoyYees For PERFORMANCE IN THE Next 90 Days?
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